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28.        IS IT REALLY SLOW ALL OVER ? 
 

OR 
 

IS IT JUST YOUR OFFICE ? 
 
 
 
 

NOT ACCORDING TO OUR, “RIPE FRUIT THEORY !”  
 
 
 
 

THE PROSPECTS THAT YOU CANNOT GET INTO YOUR OFFICE  
BECOME AVAILABLE ON A CONTINUOUS BASIS  

THROUGH PRESBYCUSIS ! 
 
 

 Our famous 25+ years in the industry have shown that 
prospects will become available on a continuous basis ! 
 Does that mean that you are NOT participating in the 
harvesting of new business?  Is your competitor gathering all 
of the “Ripe Fruit?”  Or,  is it just slow in your office ? 
 
 
 This section will tell you where and how the most 
successful offices generate their business.  You will learn which 
avenues are most successful to acquire that hearing impaired 
prospect. 
 
 
 

THAT ALMIGHTY QUESTION: 
“WHERE IS THE BUSINESS?” 

WILL BE ANSWERED.  
 
 

 HOW TO REACH THAT BUSINESS IS IDENTIFIED BY TELLING 
YOU WHERE TO LOOK AND EXACTLY HOW TO  

FILL YOUR WAITING ROOM WITH PROSPECTS. 
 



 

 

EVERY KNOWN ADVERTSISING MEDIUM is addressed and 
explained.  YOU will manage your marketing with financial 
success through increased sales with our program. 
 
  
 
 

THIS MANUSCRIPT IS A VERY IMPORTANT 
“MUST READ” 

 
 

SHOULD YOU HAVE ANY QUESTIONS 
 OR  

NEED HELP 
 
 
 
 
 

JUST E-MAIL US AT: 
GARYHEAR@AOL.COM  

 
OR  

 
JUST CALL US AT: 
210 - 896 - 3030 

 
 
 
 

REMEMBER:   Nothing happens until a sale is 
made.  Your competitor knows this.  Is his 
office slow ? 
 
 

OR 
 

                                Are you out of business ? 
 
 
 

 
 WE ARE SO HAPPY TO HELP YOU ! 


